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Discovery BACKGROUD QUESTIONS WHAT do you do? Discovery BACKGROUD QUESTIONS WHAT do you do?
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. TRANSITION QUESTIONS If there were a way . TRANSITION QUESTIONS If there were a way you
Transition  opens door to presenting you could... Transition  opens door to presenting could...
Stage your solution Do you ever look at Stage your solution Do you ever look at
opportunities to do that? opportunities to do that?
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Stage solves their problem or need. more ... solves their problem or need.  well, this can give you ..
well, this can give you .. Committing COMMITMENT QUESTION  Would you be willing
Committi ng COMMITMENT QUESTION  Would you be willing Help them commit to take to...
Help them commit to take to... Stage action, next step. (action step requested)
Stage action, next step. (action step requested)
The PURPOSE of any business is to help people solve THEIR problem.
The PURPOSE of any business is to help people solve THEIR problem. Seek FIRST to understand THEIR problem BEFORE you offer them
Seek FIRST to understand THEIR problem BEFORE you offer them YOUR solution = Gifting without fear, anxiety or objections.
YOUR solution = Gifting without fear, anxiety or objections. People have the RIGHT ANSWERS, Use the RIGHT QUESTION
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