The Question: How do you follow up without the fear of rejection and objection?
   

The Solution:               Connect their problem with the UNIVERA SOLUTION.    
 

 

      

 

      SEEK TO FIRST UNDERSTAND THEN TO BE UNDERSTOOD
 
1)      Learn to ask the right kind of questions.
 
 

2)    To  present a solution to your prospect you must uncover the problem.
 
 

3)    Overcoming objections by making the prospect comfortable enough to vent so
       their questions can be addressed properly.
 
4)    Overcoming fear by using the team effectively
 
 
5)    How to use third party credibility to get your prospect to be more open minded
To what we have to offer.  
 
6)    How to fall in love with the process instead of the outcome.
 
 
7)    Never take it personal.    
